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Abstract

Due to the significant and increasing expansion of online shopping in the retail industry and
changing consumer behavior, one of the concerns of online retailers in this industry is to create loyalty
and a sense of belonging among customers. The aim of this research is to provide a dynamic model for
developing a brand loyalty strategy in the online retail industry. For this purpose, using the system
dynamics method, the main factors affecting brand loyalty, recognition, and their relationships were
determined in the form of a cause-and-effect diagram. Finally, using the cause-and-effect diagram and
referring to the opinion of experts and the background of the research, a flow diagram was prepared.
The dynamic simulation of the research has been done using Vensim software version 7.3.5 in the time
horizon of 10 years, from 1392 (2013) to 1402 (2023) for online retail consumers. The validity of the
model has been confirmed through the implementation of behavior reproduction tests and model
sensitivity analysis. Then, three scenarios of a 70% increase in customer satisfaction, a 30% increase
in customer satisfaction, and a 50% increase in improvement policies and strategies were proposed
based on the opinions of experts, and the results of these scenarios were simulated. The findings
showed that increasing customer satisfaction and improvement policies and strategies increase brand
loyalty, which indicates business growth. Among these three scenarios, a 70% increase in customer
satisfaction had a greater impact on brand loyalty. Therefore, businesses with the two arms of
customer satisfaction and improvement policies and strategies can increase and control brand loyalty,
which lead to an increase in the annual revenue of each customer.
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Introduction

It is essential for companies to project a reliable brand experience to prevent customers from
shifting to rival brands (Arora & Neha, 2016). Brand loyalty is therefore one of the pivotal business
concepts that have evolved in the recent decade. Brand loyalty, defined as repeated purchases and
commitment to a brand (Dick & Basu 1994; Eelen et al., 2017), has been considered one of the most
valuable assets across all marketing metrics. In a global study conducted by the CMO Club that
surveyed nearly 70 chief marketing officers (CMOs), approximately half of the CMOs rated the
creation and retention of brand loyalty as the most critical indicator of brand performance (Guo &
Wang, 2024). As the advancement of digital technology is shaping people's shopping expectations and
experiences, understanding how to maintain brand loyalty becomes even more critical because our
knowledge of brand loyalty is challenged by the transformation of consumers’ shopping behavior in
the digital era (Guo & Wang, 2024).

An essential growing trend of technological changes in marketing has been the advent of online
shopping. With the development of the Internet and commercial practices, online retailing has evolved
into a globally interactive, effective, and cognitively challenging action (Zhu et al., 2024). Formally,
online retailing (also known as online shopping) refers to selling goods over the Internet or at a
distance as the final step in a transaction (Childers et al., 2001). Online retailing differs from its offline
counterpart in its main operating channels (Verhoef et al., 2015). Online retailing shops attract more
customers than offline shops thanks to the more available products, lower prices, and targeted
marketing strategies (Zhu et al., 2024). With this backdrop, online retailers have a good chance to
grow their business and establish a stable relationship with customers, especially in retaining existing
customers. When a company's customer retention rate increases by 5 %, profits increase by 25% to
85% (Parasuraman et al., 1991). Understanding how to enhance customer loyalty is thus critical for
companies. Despite the recognized need for a better understanding of this phenomenon, the existing
research remains limited. To this end, this study was conducted with the aim of presenting a model for
simulating factors affecting brand loyalty in the online retail industry with a system dynamics
approach. By examining the factors affecting loyalty, this research sought to provide a deeper insight
into the reasons why consumers accept brand loyalty.

Materials and Methods

The current applied research used the system dynamics approach for simulation. This technique,
which originated from systems thinking, has a dynamic view and feedback to systems. One of the
most important advantages of using the system dynamics approach is paying attention to all system
elements at the same time. Our spatial domain in this research is brand loyalty. In this research,
variables affecting brand loyalty were extracted from the research literature using the opinions of
experts and experts. Next, by using historical system data and information, relationships between
variables and their initial values were extracted. After that, it was tried to draw a cause-and-effect
diagram for these variables and draw the relationships between them. Finally, we arrived at a
comprehensive model for brand loyalty in the online retail industry. This model was proposed and
implemented under three scenarios of customer satisfaction with a 70% increase, customer satisfaction
scenario with a 30% increase, and improvement policies and strategies with a 50% increase based on
the opinions of experts in order to check how many percent of brand loyalty can be in the standard
mode increase. Therefore, the effect of policy implementation in increasing brand loyalty in the future
was analyzed and investigated.
Research Findings

The results of the model simulation indicated that increasing customer satisfaction and
improvement policies and strategies increase brand loyalty, which is an indication of business growth.
Therefore, businesses can increase brand loyalty with the two arms of customer satisfaction and
improvement policies and strategies.
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Discussion of Results and Conclusions

Considering the increasing importance of ensuring survival and progress in the online retail
industry in the turbulent environment in which it operates, the current research focused on factors
affecting customer loyalty and providing appropriate solutions to increase it. For this purpose, after
studying the background of the research, the components of customer loyalty were identified.
However, because of the uncertainty of today's environment and due to the fact that these factors are
changing day by day, to investigate its various dimensions, the approach of system dynamics is used in
order to simulate this complex and dynamic system, and then by considering the interactive
relationships between these factors, the relevant causal-disability model is used. The flow model was
prepared with the system dynamics approach, and then the validity of the model was measured. After
the model passed the related tests successfully, different scenarios were observed on the test model
and their results. According to the leverage points, 3 policies were identified, which are analyzed as
follows.

According to the first leverage point, which is a 70% increase in customer satisfaction, it can be
said that brand loyalty has greatly increased compared to the base case. The second leverage point
increased customer satisfaction by 30% and it is evident that brand loyalty has grown compared to the
base state, but the effect of this growth is less than the first policy. The third leverage point increased
by a 50% improvement policies and strategies that show the growth of brand loyalty. However,
according to the graph, it can be said that this scenario had a lower growth than the first policy.
Another analysis that can be done with leverage points is that businesses can increase and control
brand loyalty with their two arms, which are customer satisfaction and improvement policies and
strategies, which lead to an increase in the annual revenue of each customer. In today's competitive
markets with many offers for consumers, it is clear that building and maintaining brand loyalty is a
key marketing objective. Therefore, online retailers should be customer-centric and create processes,
programs, and practices that focus on customer interaction and brand communication. In addition,
marketers should consider providing consumer satisfaction by increasing performance and operational
indicators.
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23 ol 5lwans OVYslae ol bl 5 U 34 s
L cablss 3,8 Sy Jde 03T (sl
g #Bly SLis 4 o sgie Jde OYslae 03 8755l
e LLS I 0Ly 4 03 STadse 3 555 0 03l
5 Cbll s e 534S 3515 5 o LBL, r:”"‘" H
s s 013 Aaled OL
sl sy solaad o it (i sl |
o8 o e mslzel (g lad e S| ey (S5l
Ll oo Slas g (olid ol 3,5

L Ol o 3,8 15 eslizal 3,50 go 50l Ol siee

Slads e ol 53108 danyd 9 Sl Sow

e 93 o pa Tt S Ry ol 40T B
(G e o3zl alins G0 gl 4 Sl Sl
OLs 5 Cilil dis 03 STad 5o 3 5 (0 540 Jos
Lilg)y soseie Je Cp s Gliwly 53 03 55 g0 s
U &b b ol (sl 3 5 plolis Johea 5 e
o dr Sl (e Jdoe e 3 (o) S 0 Ay
PR O ot i g s an s ,lsLs
la e 4o b o SVl 5 lad se 5 Al o an

Ot Jde gl ite L 5 Ol e sla ke (mla



V.4 /)}{_J;'-MT}ww}}W/JWT&}}GJFWJ}J)‘ﬁd)‘)&}ﬂ;‘;ﬁ‘)ﬁ‘}ﬁ‘_;)‘waé‘ﬂé.knzjb‘

Sox 9 asdl £
Sgil> g e Jao 50 e tlgy a0 £-)
ot 03,5V g 53 Joe 53 o Ly, &
T R R AR USIC
5 Jiss 08 1 sl s 0t 5L e 5 gl
Slesliul U dml bl ool o Conl ok oSS
3 go 5 0> ey il Slatag (o) 2
5 e Jhe S (I3l e Jelse s
Jﬁjj\éjzfaje\{w.wiaxia:\:()ﬁé}lb
sodd a4ty Jds JoSS 5 w40 0lE 5
S 2l 305 b L 4 s ,labs Jie (alg s
Ll Jod >y ulel i :\_?;ilv.:_.,.:.u
i 030 03l L aslas 1 bl edeTise

RGO PR ,a};«m. " C...A

ST eSS Ly (o 1 0SS sla T3 0T
i o8 U ) Calits alanln 5 ba gy sl
Els sl Sl okl S gl 5,57 o5
s oY (b dde sl Grawa gl 5ol 5 g
s kie) a5 30ate a0 305T ol (55,0
ol ol C).lm (2002) Sterman s L 5 sladae
Jedos Ly A 550 0 55T 510155 o0 0T 53 45
031 5 0gmmiloss O 3031 el Jolos (Sl
23S eslatul kel Bl
0 3 ot Bl (29 9 S S 2!
Jie 5Ly o 540 525 5 (g 5leand & oo Hlazel LT
ks gl glis 5 (el VY 0) Al Vv Gy 5o
5 a0 Ol ) 53 3y g s O 5 s o
Sl Saly (ol s 5 az 5 s L5 DU 5 )

Sy Seal> 9 e S 30 e tulgy a0 1) Jeue

Table 1: Reference of causal relationships in the causal and circular model of research
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Figure 7: Reproduction of brand loyalty behavior
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Figure 8: Sensitivity analysis of brand loyalty index
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